Keeping a Positive Attitude
The right attitude and persistence are all you need to get ahead in the world of selling.  Very simply, you either get the account or you don’t, and sometimes you win an account by that tiny edge that your competitor didn’t have.  Sometimes, all it takes is a slight edge to win the business.  

In order to get ahead, keep in mind that the whole buying decision is based on subjective emotions.  One option is to attract them with your positive attitude.  Everyone likes to buy a product/service that people are excited about!
However, having a positive attitude is tough when you are rejected, have lost deals that you’ve spent time and energy on,  missed out on sales, and have provided an opportunity to someone else.  In other words, “How do we keep this positive attitude when we are constantly being challenged?”

A big part of keeping a positive attitude is daily positive self-talk – but we know that only goes so far.  If you remember to do it, after a while, it loses its impact.  Try something simpler and stronger to remember: I call it a power sentence.  In other words, it’s a mantra.  It’s a short little phrase that gives you energy and creates a positive attitude in your life.

An example of this that has worked successfully for many is, “Today is going to be the best day of my life.”

Tomorrow as you head to work during your daily commute, repeat this phrase.  Rehearse it as if you are expecting results.  Practice saying it for a week and see how it improves your sales performance.  This little dose of positive power can give you that extra boost you need to be upbeat, focused, and more dedicated to reaching your objectives.  
It will give you the energy to get that “edge” and acquire more deals.  Remember that no matter how small, that edge is still an edge -- and sometimes that alone can help you acquire more business.
